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Strobeck said the competition for sales will not be between
builders, but against foreclosures.

2009 Permits
Could Dip to
20-Year Lows

For the first time since the 1980s, new home
permits are forecast to drop to 2,000 or less.
The cause, according to housing market guru
John Strobeck, is “pricing pressures from fore-
closures.”

At his annual New Construction Forecast,
Strobeck predicted that foreclosures will im-
pact housing until 2011. As “our most signifi-
cant problem now and in the future,” fore-
closures could hit 15,000. His data showed
7,000 foreclosures in 2008; an estimated 2,000
in 2009; and 6,000 more in 2010.

For 2009, median new home prices could drop
to $175,000, down from 2008’s ending of about
$217,000.

UA Economist Marshall Vest explained, “with
the economy in free fall, fear is the dominant
force. Consumer spending is in full retreat,
everyone is frozen.”

Historically, recessions average 11 months.
The current downturn is now 17 months long.
Vest said the Federal bailout could work be-
cause it will provide a lot of liquidity. However,
the down-the-road downside is inflation be-
cause “prices will spike.”

By jurisdiction, Strobeck’s 2009 permit fore-
cast: City of Tucson (275); Pima County (700);
Marana (200); Oro Valley (190); and Sahuarita
(650). m

Details: Strobeck at 751-0676 or
djjohnl@comcast. net.
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New ACC Regs
Shock Developers

By Brigid Gannon, Gannon Utility Consulting

SAHBA Board of Directors
New utility regulations will impact the cost of
facilities from Tucson Electric Power. These An example of the cost differential,
changes, driven by the Arizona Corporation provided by TEP:
Commission, could dramatically raise the cost
of new homes. 600-amp Underground Feeder
10,319 feet
Statewide, the ACC wants utilities to charge 4 Switch Units (PME)
their “actual cost of service.” As a result, the Old Cost:  $14.62/1t. $150,863.78
ACC ordered TEP in its recent rate case, to PME $ 80,000.00
begin charging more for basic utility installa- $230.864.78
tion. This includes refundable deposits for
subdivisions, underground feeder differential New Cost: $51.00/ft. $526,269.00
costs, and 200-amp three-phase extensions. PME g 82:000.00
On June 1, builders must pay up-front for elec- $608,269.00
tric facilities. For example, the primary and )
secondary needed to supply power within a 200-amp 3-Phase Service
subdivision will be $18 per foot, which in- 2,690 feet
cludes transformers and pedestals. Old: None
New: $64.50/1t. $173,505.00

Overhead feeders will cost $36 per foot. Un-
derground feeders: $51 per foot plus switch Subdivision: 28,156 feet
units at $20,500 each, a SSgO increase. A sec- 0ld: $247,713.00 refundable dep. Net $0
ondary service charge of S640 was added. .
This gets the wire from the street to the New: LY/ RIS
meter.

o ‘We have until the end of May to get contracts
Keep in mind these are TEP charges. The paid, and 18 months after that to get the feed-
earth and civil work remains the same. ers and distribution in and energized to qual-
Builders still must provide trenches and con- ify for the old rates. Phoenix was not so
duit for TEF. fortunate. Their rates went into effect with

. . no grace period.
Under the old regulations, subdivision costs

could be deferred by a letter of credit or Don’t shoot the messenger. I'm here to help
bond. When 75% of the homes had a meter the building community. ®

set, the contract was cancelled. The under-

ground feeder differential contract also could Details: Gannon at 405-2626 or

be deferred for three years. At the end of the gannanuc@aol.com.

third year, a cash payment was expected.

Got No Sales?
Get your Home Show “Stuff” Together

Find 20,000 consumers on page 3.



SAHBA President’s Message

Strategic
Planning Picks
Priorities

Your elected leaders recently met to discuss the next five years
of SAHBA and what our strategic priorities should be. Facili-
tated by the head of the California Building Industry Association,
Bob Rivinius, the Executive Committee, Committee chairs and
vice chairs met to discuss goals.

Ed Taczanowsky

It started with a discussion of anti-trust regulations by our corpo-
rate attorney, followed by a dismal five-year forecast of building
permit activity by John Strobeck. Your leaders analyzed and pri-
oritized what SAHBA should do. The number one priority is leg-
islative representation both at the local and state level.

Analyzing our strengths and weaknesses, the group created a to-
do list. Some of the items: enhance and implement a top-level
Government Affairs program; identify good political candidates;
build more diverse coalitions; and enhance our legal defense
fund. This is not the whole list but gives you an idea of what was
proposed.

The next priority was Public Affairs and Communication. Items
to be enhanced: keeping industry leaders more informed on
SAHBA and industry issues; expand information outreach to the
membership; and strengthen public outreach. Again, this is just
a sampling of items.

There were several “SAHBA strengths” identified. Proudly, I tell
you that dedicated members were at the top of the list. Other
high scores were given to political presence, accountability,
value to membership, and SAHBA Staff.

Suffice to say, the next few years present challenges unlike any

we’ve seen. SAHBA is changing and molding itself just as the in-
dustry is subject to change. m

SAHBA STAFF

PRESIDENT ACCOUNTING GOVERNMENT
Ed Taczanowsky Mike Box AFFAIRS
EXECUTIVE Ana Gutierrez David G0q1ewski
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VICE PRESIDENT Crystal Adams DIRECTOR
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DIRECTOR Carol Gatewood Stan Barnes )
Brianne McConnell ADMIN. ASSISTANT  Copper State Consulting

Lisa Schroers

SACA Executive Director’s Message

Members Create
Civil War Cemetery
for Soldiers

Several SACA members are building a connection to a nationally signif-
icant historical event.

Tom Heckendorn

Over 140 years ago, the California Column, a 2,300-man brigade, was
tasked to confront and drive out Confederate troops who controlled
parts of what is now Arizona and New Mexico. Many of these men
died completing their mission. These men and others were buried in a
former Tucson military cemetery. Over time, the memory of the ceme-
tery waned, lost in the growth of Tucson.

Discovered during excavation of Tucson’s downtown court complex,
the bodies of 54 Union soldiers and several Apache Indian Scouts were
exhumed and will be transferred for burial at the Historical Soldiers
Memorial Cemetery in the Southern Arizona Veterans Memorial
Cemetery in Sierra Vista.

During ceremonies set for May 16, these bodies will be re-interred
with a full military burial.

The special Civil War cemetery is being constructed by SACA mem-
bers with lead Construction Manager Mike Rutherford (Rutherford
Diversified Industries). Construction efforts include clearing, grading,
footings, wrought ironwork and electrical installation.

“Here’s an incredible story of historical importance right in our own
backyard, who wouldn’t want to participate?” said SACA President
Rutherford. “It’s a great opportunity for our members to build a na-
tional legacy.”

SACA members who donated more
than $1,000 in time, materials, or
money will be honored with a
bronze plaque placed in the ceme-
tery. Members who donated less
than $1,000 will receive a brick
paver that will surround a historic
36-star flag.

“We are proud to have SACA represent our community and country in
the highest tradition,” said Rutherford. “This is the only time this has
happened in American history, it was a project that needed to be
done.” =

Editor’s Note: Contributions and donations
to support this project still are needed.
Contact Rutherford at mike@rdiinc.us or
(520) 458-8761.

saca-az.org
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Bigger than SAHBA...
Creating Jobs

David Godlewski,Government Liaison

Tucson’s business community has delivered a clear message to
elected officials: “Jobs First. Jobs Now.”

Over 150 construction and trades workers rallied at City Hall last
month, calling on Mayor Bob Walkup and City Council to get the
ailing construction industry back to work. The primary focus was
to push for a temporary suspension of development-related impact
fees.

Council Member Rodney
Glassman worked closely
with SAHBA to identify a
way to immediately stimulate
new residential construction.
The proposal, to suspend all
City impact fees (except for
public safety) for one year,
would equate to a $5,600
credit for new home buyers.

SAHBA President Ed Taczanowsky rallies on behalf of the building industry.

As the proposal was debated, it was clear that passing this issue
would be an uphill battle. Despite the fact it had support from or-
ganizations as diverse as SAHBA, Sustainable Tucson, and Unions,
City Council decided to create a stakeholder group to debate the
issue further.

SAHBA understands the Council’s desire to be cautious and appre-
ciates being at the table. But we will continue to push hard for the
impact fee suspension and any other proposal that helps Tucson’s
economic recovery.

I thank all members who emailed or called their Council members
and attended the rally. On behalf of SAHBA, I also thank our part-
ners in this effort, especially: ABA, ACT, Tucson Chamber of
Commerce, MPA, TAR and the local U.A. Plumbers and

Lower prices increase con-
sumer demand. The City
benefits by sales and prop-
erty tax revenue that it oth-
erwise wouldn’t see.

Demand for new homes creates jobs,
2.5 permanent jobs per new home.

Pipefiters 469.

Creating jobs is bigger than any single organization and more im-
portant than political posturing. Our success as a City and a region
depends on quick and decisive action. ®

Show Off at the SAHBA Home Show

Are your sales down? Still waiting for the
phone to ring? What are you doing to SHOW
OFF your products and services?

The SAHBA Spring Home & Patio Show
(April 3-5) is a proven SALES GIANT!

e See 20,000 customers in just three days

e Sell from the exhibit floor

¢ Book appointments for follow-up sales calls
¢ Build your brand and name recognition

“SAHBA delivers the most attendees, and has
the classiest venue, professional signage, tickets,
and uniformed staff. The Show enhances my
business credibility and allows potential cus-
tomers to compare my offerings against competi-
tors at one place. 1 sold over $100,000 in
products at my first Show.”

~Rob Weaver; Owner, Equinox Louvered Roofs

“We get anywhere from 75 to 95 qualified leads.
Many people come to the Show ready to buy, so
you have to be out there on the floor, in the eyes
of the public.”
~Brett Wright; President

D&H Air Conditioning and Heating

7

Reserve your Booth Space now!

If you're not showing off to customers, your
competitors are. Contact Exhibitor Coordina-
tor Tammie Nelson at (520) 795-3025 or
tammie@sahba.org.

Already a Home Show Exhibitor?

Advertise your Show-only specials, sales or
products in the SAHBA Home Show Direc-
tory.

As an advertiser, exhibitors can reach 20,000
qualified customers for about 5 cents each.
Exclusive only to Home Show Exhibitors, the
Directory is their first point of contact to all
attendees.

Book your ad now! Sales close March 9.

For a contract, call Publications Director
Brianne McConnell at (520) 795-3025 or
brianne@sahba.org. ®
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Pepper Viner Goes for Super Green

Green build to the max! Pepper Viner Homes is taking to the next level its national honors from
the U.S. Department of Energy for its EnergySmart High Performance-High Design Homes.

With help from Southwest Gas, one of Southern Arizona’s greenest homes is under construction
at Pepper Viner’s Civano North Ridge project. Each home saves at least 50% on heating and
cooling costs; this “super green” home will save about 75% on total energy usage.

The home’s planning and construction has been monitored by Southwest Gas and the BASF
Corporation. Using its documentation, BASF hopes to create a roadmap for other builders to fol-
low toward more energy efficient, environmentally friendly construction.

Eric Shoberg of Southwest Gas, local Energy Star representative, has provided computer simulations
and an in-house monitoring system to analyze actual efficiency data once the home is complete.

It is green from the ground up starting with a green concrete mix, to SIPS panel walls and foam
insulation at the roof deck. It will feature solar photo voltaic, grey water and rain water harvest-
ing, topped off by a solar water heating system with a 97% efficient natural gas back-up. This

system (The Phoenix) replaces the furnace as a hydronic heating system. =

Details: Michael Whyde at 721-7964 or pepperviner.com.

60 Sales Associates Receive Top Honors

During the Annual Installation and Awards Reception, 60 sales associates were honored as

SAHBA Rookies of the Year, Top Closed Sales Producers, Sales Person of the Year, MVPs, and

Million Dollar Circle Award Recipients. Top honorees included:

Rookie of the Year

(for each company)

D.R. Horton Homes:
Charmaine Garcia
Meritage Homes:

Kae Hunter
Richmond American Homes:
Sophia Harris

Pulte Homes:
Brian Young

Southern Arizona
Rookie of the Year
Pulte Homes:
Brian Young

Top Closed Sales Producer

(for each company)

A. E Sterling Home Builders:
Abra Bowles, Bille Jestila

D.R. Horton Homes:
Karey-Ann Marble

KB Home:
John Rocco

Lennar:
Marilyn Durbin

Meritage Homes:
Gail Hildreth

Miramonte Homes:
LaVonne Boskoff

Pepper Viner Homes:
Sean Hille

Pulte Homes:
Joyce Tarris

Richmond American Homes:

Jacqui Kemp

T]. Bednar & Company:
Michael Blair

Southern Arizona

Top Closed Sales Producer

Pulte Homes:
Joyce Tarris

Southern Arizona
Sales Person of the Year

D.R. Horton Homes:
Mallorey Baumgardner

Platinum Certificate Recipients
(More than $7 million in Individual Closed Sales)
A.F Sterling Home Builders:

Abra Bowles, Bille Jestila
D.R. Horton Homes:

Mallorey Baumgardner, Karey-Ann Marble,
Claudia Sanders
KB Home:

John Rocco
Lennar:

Marilyn Durbin
Meritage Homes:

Steve Fiskness, Gail Hildreth,
Victor Lopez
Pulte Homes:

Ricardo Abud, Rebecca Lundberg,
Paula Melcher, Joyce Tarris, Brian Young

Congratulations!

Certifiably Green: EPA Indoor Air Quality, Energy Star,
DOE Builder’s Challenge, and Emerald Level-Pima
County Green Building Rating System.

Epstein
Dedication

In tribute to SAHBA Founder, Past President,
and NAHB Life Director Yale Epstein, SAHBA
will dedicate the Boardroom in his name on
March 6. Epstein passed away in September
2006 at the age of 87.

In Yale’s honor, SAHBA members contributed
almost $3,000 for improvements to the Board-
room, such as new energy-efficient windows
and updated lighting. Yale’s wife, Millie, and
family members will attend the dedication.

Yale was SAHBA President in 1957 and 1972.
At one time, he was second in the nation in re-
cruiting members as a NAHB Life Spike. ®

MESSAGES FROM
THE MAILBOX

Thank you for honoring the memory of
Clague Van Slyke. While active in many
organizations, Clague had a special love for
Mission San Xavier. He served as president
of Patronato and his leadership was
instrumental in moving the restoration
forward. There is no better remembrance of
Clague than helping to continue the work he
was involved in.
~Vern Lamplot
Executive Director, Patronato San Xavier
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Sierra Vista Insurance Agency

Sierra Vista Insurance Agency traces its origins
back to 1954 to what was then Fry, Arizona. An
independent insurance agency, it is dedicated to
providing customers with high-quality service,
sound advice, and the most competitive and
comprehensive insurance products and services
available.

“Our goal is to help customers achieve security
and peace of mind as a result of a well-managed
approach to insurance,” said President Wendell
Gilbert. “We work hard to build a trusted
relationship with customers. We strive to make
them feel comfortable with and confident in our
abilities by acting as their consultant.”

As SACA’s Secretary/Treasurer and Membership
Chair, Gilbert notes that member benefits include
networking, supporting charities, participating in
home shows, advertising, and member discounts.
But more importantly, “the opportunity to serve
and protect the construction industry is key to
the health and vitality of our local economy.”

“Being in SACA/SAHBA allows members the
ability to magnify their voices to legislators about
the need to keep the construction industry viable.
Our opposition and eventual defeat of Proposition
201 is a perfect example of a group joining forces

to support a
common cause,”
Gilbert continued.

A SACA member
since 1999,
Gilbert promotes
his business in the
SACA
Construction

News & Views
newsletter to “let
contractors know I have the insurance products
suited for their business. I am aware of their
needs.”

Wendell Gilbert

Ten years ago, Sierra Vista Insurance established
a discounted business insurance program that
saved thousands of dollars for members in
premiums.

“Being in SACA allows us to meet some great
people and give a little something back,” Gilbert
concluded.

Details: Gilbert at (520) 458-1655 or
wendell@svins.com.

Interested in joining SACA or know a potential
member, call Gilbert. ®

March Timeline

Welcome
New Members!

Accessible Home Remodeling
Mary Hume, 298-2585

7845 E. Camino Perdido/85715
Builder - Remodeler

Bonded Builders Warranty Group
Rick Remakel, (800) 749-0381

13850 E. Trails End

Dewey, AZ 86327

Home Warranties

Conservation Services Group
Vanessa Richter, 271-7263

8978 E. Anna P1./85710

Utility Consultants

Diggerslist.com

Johnnie Munger, 547-6376

2500 N. Tucson Blvd., Ste. 140/85716
Cable Television/Internet

Essential Pest Management
Robert Romero, 886-3029

5202 E. 22nd St./85711
Exterminators/Pest Control

OasisTucson

Jim Campbell, 322-3900

2940 N. Swan Rd., Ste. 212/85712
Land Brokerage/Development

SolidSurfaces.com

Ed Carpenter, 247-3304
6641 N. Cibola/85718
Countertop Manufacturers

Southwestern Paint
Robert Torres, 747-1573
3765 E. Aviation Hwy./85713
Paint Products/Services

Sovereign Electric

Sean Bloom, 790-0800

939 S. Tyndall Ave./85719
Electrical Contractors

The Dirt Guy

Mike Gardner, 461-7076
11245 N. Flat Granite Dr.
Oro Valley, AZ 85737
Consultants

Williamson's Heating & Cooling
Amy Williamson, 886-3229

2110 S. Alvernon Way/85711
HVAC Products/Services

* Events, times and locations subject to change. Reservations required for all meetings and

DATE TIME EVENTS/COMMITTEES PLACE
4 5pm Remodelers Meeting Sun Lighting, 4545 E. Broadway Blvd.
5 Noon Membership Committee Meeting SAHBA Boardroom
4pm Political Action Committee Meeting SAHBA Boardroom
9 4pm Land Sub-tech Committee Meeting SAHBA Boardroom
10 Noon Sales & Marketing Council Meeting SAHBA Boardroom
3:30pm Storm Water Sub-committee Meeting SAHBA Boardroom
11 8:30am SAHBA Home Show Exhibitor Training SAHBA Boardroom
11:30am SACA Board Meeting: Sierra Vista Pueblo del Sol Country Club, 2770 St. Andrews Dr.
1:30pm SAHBA Home Show Exhibitor Training SAHBA Boardroom
12 Noon Executive Committee Meeting SAHBA Boardroom
16 Noon Green Build Council Meeting SAHBA Boardroom
17 3:30pm Technical Committee Meeting SAHBA Boardroom
18 11:30am SACA General Membership Meeting: Sierra Vista Pueblo del Sol Country Club, 2770 St. Andrews Dr.
19 8am Safety Committee Meeting SAHBA Boardroom
5pm SAHBA General Membership Dinner Radisson Suites Hotel, 7051 S. Tucson Blvd.
24 Noon Custom Builder Council Meeting SAHBA Boardroom
25 Noon Carnival de Golfe Committee Meeting SAHBA Boardroom
26 11am Executive Committee Meeting SAHBA Room 103
Noon SAHBA Board Meeting SAHBA Boardroom
) . lisa@sahba.org.
27 8:30am New Member Orientation SAHBA Boardroom

events at least 48 business hours in advance. Cancellations must be made 48 hours prior to an
activity because SAHBA is charged for your meal. We must pass that expense on to the
responsible company. NO SHOWS ARE ALWAYS CHARGED! Please advise us if you have special
dietary requests so we can accommodate your needs. RSVP to Lisa Schroers: 795-5114 or
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